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TOP GLOBAL BOUTIQUE

GLOBAL MID-MARKET 

TRANSACTIONS

Top global boutique investment bank 

focused on mid-market Tech

OVER 500

TRANSACTIONS

With mid-cap growth focus 

100% 

TECH-FOCUSED 

INVESTMENT BANK
One of the largest tech-focused teams

OVER 70 

AWARDS

• 13x Investment bank of the year

• 50x+ Deal of the year

• 8x Leadership awards

9 CORE VERTICALS

INDUSTRY EXPERTISE IN KEY 

TECH VERTICALS

Partners with deep sector expertise + 

senior advisor team of ex-corporate CEOs

EXPERIENCED TEAM

PROFESSIONALS

14 Partner level bankers

9 offices in 5 countries 

INDEPENDENT LEADER IN TECH INVESTMENT BANKING
DELIVERING SUCCESSFUL OUTCOMES FOR OUR CLIENTS
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STRONG TRANSACTION TRACK RECORD ACROSS THE GLOBAL TECH LANDSCAPE
OVER 500+ TRANSACTIONS COMPLETED



www.drakestar.com

DRAKE STAR’S LEADERSHIP POSITION IN MSP M&A

ESTABLISHED CAPABILITIES IN MSP DEALS

UNPARALLELED INSIGHTS AND RESEARCH

ACCREDITATION
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SAM LEVY IN THE MEDIA

🚴546 IT Nation:  From Triathlons to ...

SHARING MSP EXPERTISE AT TALKS AND EVENTS
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MSP

MSP

HAS BEEN ACQUIRED BY

MSP

MSP

SALE TO
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a portfolio company 
of

MSP

MSP

MSP

https://www.youtube.com/watch?v=CUNoMRal9f8
https://www.https/www.youtube.com/watch?v=HmGyvQ4mazc
https://www.youtube.com/watch?v=FcmpPSry2Y4
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+49 173 3930070

ralf.hofmann@drakestar.com

RALF PHILIPP HOFMANN

Managing Partner 

Munich 

+1 646 245 3550

sam.levy@drakestar.com

SAM LEVY

Partner 

New York

PROVEN TRACK RECORD IN MSP M&A AND GROWTH FINANCING ADVISORY

+33 687 990 537

christophe.morvan@drakestar.com

CHRISTOPHE MORVAN

Managing Partner

Paris
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https://www.linkedin.com/in/ralf-philipp-hofmann/
https://www.linkedin.com/in/samlevysam/
https://www.linkedin.com/in/christophemorvan/
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MSP investment activity totaled 122 transactions in Q3 2026, comprising 110 M&A deals and 12 

private placements. Disclosed M&A value reached $563 million, with strategic acquisitions 

accounting for the majority of investment activity

Strategic buyers continued to drive consolidation, with the top 10 active acquirers completing 

at least five deals each over the past two years. Financial investors maintained a smaller 

presence, generally recording two or fewer MSP investments.

The global MSP market value reached $350 billion in 2025 and is expected to grow to $850 

billion by 2034, driven by increasing IT complexities and demand for cost efficiency

Acquisitions of IT service providers accounted for over 85% of Q3 deal volume, as strategic 

and financial investors pursued capability additions and portfolio diversification across the 

MSP landscape

www.drakestar.com 6Source: Drake Star

MSP DEAL ACTIVITY REMAINED ROBUST IN Q3 2026
110 M&A TRANSACTIONS WITH STRATEGICS LEADING THE WAY
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MSP transactions 

in Q3 2026

122 $350bn
Global managed service market 

value in 2025

~10.4%
Expected market growth CAGR 

until 2034

Top 3 Most Important Outcomes Achieved From Managed Services

Rapid deployment of new 

technology 

Assist in navigating the complexities 

of advanced IT environments

Outsourcing IT services to MSPs 

enables operating cost efficiencies

MSP INVESTMENTS REFLECTED SUSTAINED INVESTOR CONFIDENCE IN Q3 20 26

Sources: Pitchbook, Custom Market Insights
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Sam Levy 

Partner, Drake Star

SUPPLY IS RISING AND BUYERS ARE PAYING FOR SPECIFIC CAPABILITIES

Source: Drake Star

"There’s more supply coming from smaller founders, and more capital chasing the 

platforms, but buyers are paying for specificity. Generalist MSPs without a clear 

angle are the ones feeling it."

Founder-owned MSPs with sub-$5M EBITDA are increasingly weighing a hard choice: fund an uncertain AI transition or sell while multiples remain healthy. Deal 

flow in the $2-6M EBITDA range picked up noticeably over the summer, and with demand steady, additional supply is likely to put modest pressure on multiples 

over time rather than expand them.

The buyer universe is broadening at the same time. Private placements doubled quarter-over-quarter to 12, with PE-backed platform investments including MSP 

Corp., ECI, Myriad360 and PLENTICON, and growth-oriented capital is building dedicated MSP theses. The buy-and-build math is unchanged: platforms at 

roughly 12-13x, with smaller add-ons at 9-10x, and the arbitrage between them creating meaningful value on integration.

Even so, platforms are becoming more selective. Buyers are rewarding clear vertical focus, specific technical capabilities and strategic customer relationships over 

generalist IT services, and some larger platforms are prioritizing internal AI initiatives over M&A unless a target fills a defined gap. IT services accounted for 86% 

of Q3 deal count, down from 95% in Q2, as acquirers added adjacent capabilities across communications, software and commercial services.

Security remains one of the strongest demand areas, but scale matters: MSSPs typically need a larger revenue base to reach profitability, which is why many are 

still valued on revenue rather than EBITDA multiples. For sellers, the message is that the market is open, but specialization, recurring revenue and a credible AI 

story now determine who gets paid a premium.
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IT COMPLEXITIES AND COST EFFICIENCY DRIVING MANAGED SERVICES TO REACH $850B
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KEY DRIVERS

350.0 
386.3 

850.0 

2025 2026E 2034

CAGR: 10.4%

Enhanced Business Agility: Managed services offer the flexibility to promptly adapt IT 

resources to changes in the market, customer requirements, and emerging 

opportunities. This capability allows for swift responses without being constrained by 

fixed infrastructure.

Cybersecurity Challenges: The rising incidence of cybersecurity threats is fueling the 

need for MSPs, who provide specialized solutions such as 24/7 monitoring and threat 

detection. These services are vital for safeguarding sensitive data and ensuring 

compliance with regulations.

Increasing Complexity: The swift advancement of technology, varied software 

environments, and the integration of numerous platforms are driving the need for 

managed services.

Cost Efficiency: Managed services improve cost efficiency by optimizing resource 

utilization and reducing operating expenses, thereby enhancing overall profitability. 

Businesses are increasingly choosing to outsource to MSPs for infrastructure and tools 

at a predictable monthly fee, rather than investing in costly hardware and software.

MANAGED SERVICES MARKET ESTIMATED TO GROW 10% Y-O-Y IN 2026 TO ~$390 BILLION, UP FROM $350 BILLION IN 2025

Sources: Custom Market Insights, Drake Star Analysis

GLOBAL MANAGED SERVICES MARKET SIZE ($ BN)
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86%

6%

5%
3%

53%
43%

4%

Europe North America Others

Q3 2026 DEAL COUNT

BY SEGMENT

MSP M&A DEAL VOLUMES HELD STEADY IN Q3’26, WITH EUROPE LEADING A CTIVITY
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110 ANNOUNCED M&A DEALS IN Q3 2026, WITH $563M AGGREGATE DISCLOSED DEAL VALUE

DEAL COUNT BY SEGMENT
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Total - 110

86%
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6%
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3%

3%

1%

Q3
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2026

IT Services

Communications and 

Networking

Systems Software

Commercial Services

Sources: Pitchbook, Drake Star Analysis

110

111

$3.5M

* Notes: Deal value reflects solely the capital invested by those deals that disclose their specific value. Not all transactions report deal value. 

Total disclosed deal value in Q2’26 is $602.9 million; reported by only two companies- astreya ($600 million) and Secuvant ($2.9 million) 

$220.5M
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MSP PLATFORMS CONTINUE TO CONSOLIDATE WITH TOP 10 CLOSING 5+ DEA LS EACH
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Includes deals since Oct 2024. *Ranked by total deal count. 

CD&R has made two investments in Exclusive networks since Oct 2024

**Most financial investors have made only two investments in MSP companies. Therefore, apart from the first seven investors, the rest have made single investments and do not adhere to any ranking.

TOP 10 MOST ACTIVE STRATEGIC CONSOLIDATORS*

TOP 10 MOST ACTIVE FINANCIAL CONSOLIDATORS**

TOP MSP CONSOLIDATORS | Q4 2024 – Q3 2026

Sources: Pitchbook, Drake Star Analysis
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COMPANY COUNTRY EMPLOYEES
YEAR 

FOUNDED

DEAL SIZE

($ Mn)
ACQUIRER

ACQUIRER

COUNTRY
DEAL DATE

6,000 1982 43.0 Aug-2026

3,500 2021 218.0 Sep-2026

200 1976 220.5 Sep-2026

150 2004 14.4 Jul-2026

110 1970 14.5 Aug-2026

50 2006 19.4 Jul-2026

40 2016 24.0 Sep-2026

20 1997 3.6 Aug-2026

20 1994 2.4 Aug-2026

10 1992 2.9 Aug-2026

www.drakestar.com 12

U.S. CONTINUES TO DOMINATE M&A DEALS
TOP M&A DEALS IN THE MSP SPACE | Q3 2026

Sources: Pitchbook, Drake Star Analysis
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SELECT M&A DEALS IN THE MSP SPACE
Q3 2026

Note: This slide presents key deals completed in Q3 2026 and are ranked based on the disclosed deal value.
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$218M
ACQUISITION BY

• TAO Digital Solutions Inc., a US-based AI-led data and 

product engineering services provider, was acquired 

by Cyient Limited, an India-based technology solutions 

provider, for $218 million on August 25, 2026.

• The acquisition strengthens Cyient’s AI, data, and 

digital engineering offerings, supporting end-to-end 

engineering and enterprise technology engagements.

Sep-2026

$221M
ACQUISITION BY

• MicroAge, a US-based IT solutions integrator and 

managed services provider, was acquired by 

ScanSource, Inc., a US-based technology distributor, 

for $220.5 million on September 2, 2026.

• The acquisition expands ScanSource’s capabilities 

and reach in cloud, cybersecurity, data center, and AI 

solutions.

Sep-2026

$31M
ACQUISITION BY

• Calian Group Ltd.’s IT integration and managed 

services business in the US, was acquired by Trace3, 

a US-based technology solutions provider, for CAD 43 

million ($31 million) on August 26, 2026. 

• The acquisition expands Trace3’s US footprint and 

managed services capabilities, adding operational 

capacity and enterprise IT delivery expertise.

Aug-2026

$24M
ACQUISITION BY

• Plurilock Security Inc., a Canadian cybersecurity 

solutions provider, was acquired by Quantum eMotion 

Corp., (QeM) a Canada-based cybersecurity 

technologies developer, for CAD 33.8 million ($23.8 

million) on September 28, 2026.

• The acquisition broadens QeM’s portfolio by adding 

Plurilock’s solutions and enterprise relationships.

Sep-2026

• Ideal Group Holdings Limited, a UK-based IT and 

networking solutions provider, was acquired by 

Telelink Business Services Group AD (TBSG), a 

Bulgaria-based technology services provider, for GBP 

14.6 million ($19.4 million) on July 15, 2026.

• The deal establishes TBSG’s UK presence and adds 

networking and smart building offerings to its portfolio.

Jul-2026

$19M
ACQUISITION BY

$15M
ACQUISITION BY

• NetWolves Network Services, a US-based managed IT 

and network services provider, was acquired by COEO 

Solutions, a US-based network and IT services provider, 

for $14.5 million on August 3, 2026.

• The acquisition expands COEO’s carrier connectivity, 

SD-WAN, and managed network services capabilities 

for mid-market enterprises. 

Aug-2026

Sources: Pitchbook, Drake Star Analysis
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67%

33%

North America Europe

PRIVATE PLACEMENT DEALS DOUBLED Q -O-Q IN Q3’26, LED BY IT CONSUL TING SERVICES
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12 ANNOUNCED PRIVATE PLACEMENT DEALS ACROSS NORTH AMERICA AND EUROPE IN Q3 2026

DEAL COUNT BY SEGMENT
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* Note: Deal value reflects solely the capital invested by those deals that disclose their specific value. Not all transactions report deal value. Drake Star did not act as financial advisor on transactions listed on this page.

* No deal values disclosed in Q2 2026

Sources: Pitchbook, Drake Star Analysis

$60 Mn

$27 Mn $25 Mn

IT Consulting and Outsourcing

06

12

100%

Q3 2026 DEAL COUNT

BY INDUSTRY CODE

Total - 12

$50 Mn
$15 Mn
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COMPANY COUNTRY EMPLOYEES
YEAR 

FOUNDED

DEAL SIZE

($ Mn)
ACQUIRER

ACQUIRER

COUNTRY
DEAL DATE

525 1993 - Sep-2026

400 2022 - Aug-2026

300 1995 - Aug-2026

300 2003 - Sep-2026

180 2002 15.2 Aug-2026

130 2006 - Jul-2026

90 2015 - Jul-2026

80 1997 - Jul-2026

50 1999 - Sep-2026

20 2024 4.1 - - Aug-2026

www.drakestar.com 15

THE US REMAINS A KEY PRIVATE PLACEMENT MARKET
TOP PRIVATE PLACEMENT DEALS IN THE MSP SPACE | Q3 2026

Sources: Pitchbook, Drake Star Analysis
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Q3 2026

SELECT PRIVATE PLACEMENT INVESTMENTS IN MSPS

Sources: Pitchbook, Drake Star Analysis

Sep-26

300

EMPLOYEES

• Redfaire, an Ireland-based provider of Oracle ERP 

and managed cloud services, secured a EUR 13 

million ($15.2 million) minority investment from BGF, 

an Irish growth capital investor on August 21, 2026.

• The investment will support Redfaire’s international 

expansion, service development, and strategic 

acquisitions.

Aug-26

$15M

INVESTMENT BY

• MSP Corp., a Canadian provider of managed IT, 

cybersecurity, and cloud services, was acquired by 

Niobrara Capital, a US-based private equity firm, on 

September 16, 2026.

• The acquisition provides a platform for Niobrara to 

expand in the North American managed services 

market through further growth and consolidation.

Sep-26

525

EMPLOYEES

Aug-26

300

EMPLOYEES

Aug-26

400

EMPLOYEES

Jul-26

130

EMPLOYEES

Note: This slide presents key deals completed in Q3 2026 and are ranked based on the disclosed deal value and size of the target company.

• PLENTICON GROUP GmbH, a German managed IT 

services provider for SMEs, was acquired by Adelis 

Equity Partners, a Nordic and DACH-focused private 

equity firm, on September 2, 2026. 

• The investment will support PLENTICON’s organic 

growth and geographic expansion through strategic 

acquisitions.

• Eze Castle Integration (ECI), a US-based provider of 

managed IT, cybersecurity, cloud, and compliance 

services, was acquired by Wind Point Partners, a US-

based private equity firm, on August 4, 2026.

• The acquisition will drive ECI’s expansion in 

cybersecurity and AI services, supported by strategic 

acquisitions and international growth.

• Myriad360, a US-based provider of managed IT, 

cybersecurity, cloud, and AI services, received a 

majority investment from One Equity Partners, a US-

based private equity firm, on October 1, 2026.

• The investment will support Myriad360’s service 

expansion, talent development, and strategic 

acquisitions to broaden its technology capabilities.

• OryxAlign Limited, a UK-based provider of network 

design, implementation, and managed IT services, 

received a strategic investment from Palatine, a UK-

based private equity firm, on July 6, 2026.

• The investment will support OryxAlign’s organic 

growth and acquisitions, expanding its service 

offerings and presence across European markets.
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5 
Countries

70%+
Cross -Border 
Transactions

500+
Transactions

25+
Partners & 

Senior Advisors

50+
Deal of the Year

Awards

9 
Offices

GLOBAL REACH COMBINED WITH LOCAL PRESENCE
ONE OF THE LARGEST TECH TEAMS ACROSS NORTH AMERICA, EUROPE, AND MIDDLE EAST



www.drakestar.comSTRICTLY CONFIDENTIAL

BELIEVE IN INNOVATION
CHANGE THE WORLD
FOR INSTITUTIONAL USE ONLY – NOT FOR USE WITH RETAIL PUBLIC 

Drake Star is an award-winning global tech investment bank that has completed over 500 transactions since 2003. The Drake Star global team of experienced professionals and senior 

advisors across offices in New York, Munich, London, Paris, Los Angeles, San Francisco, Berlin, West Palm Beach, and Dubai* focuses on mergers & acquisitions and corporate finance 

services worldwide in Software/SaaS, Artificial Intelligence, HR Tech, Digital Services, FinTech, Digital Media, Industrial Tech, Consumer & Retail Tech and Mobility & Sustainability.

This report is published solely for informational purposes and is not to be construed as an offer to sell or the solicitation of an offer to buy or sell any securities or financial instruments. Any 

forward-looking statements, forecasts, or opinions expressed reflect current views as of the date of publication and are subject to change without notice. 

Forward-looking statements involve known and unknown risks, uncertainties, and other factors that may cause actual results, performance, or achievements to differ materially from those 

expressed or implied. No assurance can be given that any forecast or opinion will prove to be accurate, and past performance is not indicative of future results. Past performance does not 

guarantee future results. 

The information herein is based on sources we believe to be reliable but is not guaranteed by us, and we assume no liability for its use. 

All product and company names are trademarks or registered trademarks of their respective holders. Use of them does not imply any affiliation with or endorsement by them. 

Drake Star did not act as a financial advisor for the transactions in this report if not stated otherwise. 

This document may contain some content generated by Artificial Intelligence (AI). AI generated content has been reviewed by the author for accuracy and edited/revised where necessary. 

The author takes responsibility for this content. Proprietorial or personal data has not been exchanged with any external AI platform.

Drake Star is the marketing name for the global investment bank Drake Star Partners Limited and its subsidiaries and affiliates. In the USA, all securities are transacted through Drake Star 

Securities LLC. In the USA, Drake Star Securities LLC is regulated by FINRA and is a member of SIPC. Drake Star UK Limited (FRN 942020) is an appointed representative of Razlin Ltd 

(FRN 730805), which is authorized and regulated by the FCA.

For more information on awards and criteria, consult: maadvisor.com, globalmanetwork.com or world-congress.tmtfinance.com/awards/. 

For more information, visit www.drakestar.com.

© 2026 Drake Star Partners Limited.

https://www.finra.org/#/
https://www.sipc.org/
https://www.fca.org.uk/
http://www.drakestar.com/

	Slide 1: MaNaged Service  Provider “MSP”  Market update  q3 2026
	Slide 2
	Slide 3
	Slide 4
	Slide 5
	Slide 6
	Slide 7
	Slide 8
	Slide 9: IT complexities and cost efficiency driving managed services TO REACH $850B
	Slide 10: MSP M&A deal volumes held steady in Q3’26, with Europe leading activity
	Slide 11: MSP PLATFORMS Continue to consolidate WITH top 10 CLOSING 5+ deals Each
	Slide 12
	Slide 13: SELECT M&A DEALS IN THE MSP SPACE
	Slide 14: private placement deals doubled Q-o-Q in Q3’26, LED BY IT Consulting services
	Slide 15
	Slide 16
	Slide 17
	Slide 18: BELIEVE IN INNOVATION CHANGE THE WORLD

